catalyst direct marketing

ReohtStart

Selections:

State, SCF, Zip
Dollar selects:

$50+
$75+
$100+
$150+

Addressing:
Key Code

Email
Cancellation fee
Running Charges

Minimum Order:

5,000

Unit of Sale:
$75.00

Source:
internet and retail

Gender:

mostly female
not selectable

$7.00/M

$27/M
$32/M
$37/M
$42/M

$5.00/M

$75F
$100/F

$10/M

LIST MANAGEMENT

The Right Start

Segments:
9,919 3 Month Buyers $130.00/M
19,337 6 Month Buyers $125.00/M
38,644 12 Month Buyers $120.00/M
55,747 24 Month Buyers $115.00/M
Fundraisers/Publishers $75.00/M

Names Thru: 5/26/11 Next Update: 9/15/11

List Description:

Dondt miss out on the buyers from Right Start; families with new

babies who need and want only the best items for their children.
This must-test list features buyers of car seats, strollers, high-
chairs, safety gear and a wide range of accessories for infants
and toddlers age 0-3. With an average order in excess of $75,
these growing families arel the ideal audience for all childrens,
apparel, home decor, membership and publishing offers.

List Usage:

Tests:

Back to Basics Toys
Birthday Express
Exposures

Fisher Price Catalog
Parenting Magazine
Personal Creations
Sensational Beginnings
Tea Collection

Sample Mailing Piece Required
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